Diversified private lending.

Diversified private lending.
Reliable returns.

Northern Alliance Financial offers private lending
investment opportunities that provide reliable,
above-average returns for investors.
Diversify your portfolio with Northern Alliance Financial. Our Quasi Mutual Fund Trust gives investors
access to the private lending market, secured by equity in real property, proven cash flow or hard assets.
Take advantage of the proven lending experience of Northern Alliance Financial’s management team.
•

Diversified private lending

•

Lending in mortgages, commercial leases and
short-term loans.

•

2015 Historical Return

•

Quarterly distributions

Over 100 collective years of experience in private lending, leasing,
real estate and management. We’re committed to success.

•

Class A Units: 6%
Class B Units: 8.36%
Providing Unitholders a steady stream of income while
preserving invested capital.

Experienced management team
Risk management
Diversification of assets within the Quasi Mutual Fund Trust
and off-setting market cycles provides reliable returns while
reducing exposure.

•

Future returns will vary based on factors such as higher than expected default rates and the
corporations ability to find suitable investments.

Registered plan eligible
RRSP, RESP, RRIF, LRSP, DPSP, RDSP, TFSA
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Management team
Northern Alliance Financial was founded on successful lending practices that the
management team developed in previous ventures. Our extensive expertise in lending,
underwriting, and loan management positions Northern Alliance Financial for unparalleled
success In Western Canada’s private lending market.
Together, we’re committed to building a progressive, efficient company rooted in sound
lending practices.
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With 25 years of management experience and an engineering background, Dave McKitrick is
responsible for overseeing the efficient structure and successful operation of Northern Alliance Financial.
After graduating with an MBA from the University of Alberta, McKitrick became the president of
Simmax Energy, an alternative energy corporation backed by Trans Alta and based in Edmonton, Alberta.

Dave
McKitrick
President & CEO

In 2005, McKitrick became the Chief Operating Officer for Alta West Capital. He was put in charge of operations
and systems to increase the efficiency of the mortgage lending operation. As the industry became more
regulated by the securities commission, McKitrick redesigned the operations of the company and coordinated the
education of staff through the Canadian Securities Institute. McKitrick was responsible for maintaining registration
and ensuring total compliance to the regulations. Since Alta West was considered a leader in its field, Mckitrick
assumed the position of Vice President of the Private Mortgage Lender’s Forum in Alberta—an organization dedicated to keeping industry members aware of and in alignment with compliance issues and regulatory changes.
After purchasing fifty percent of Alta West in 2009, McKitrick and his business partner grew the company
by more than three times to reach $90 Million under management. McKitrick is a recognized leader in his
industry, named Alternative Lending Broker of the Year (2010) by Canadian Mortgage Professional.

With a history of ownership and management of various businesses in the technology and financial industries,
Dean Larson has over 20 years of successful management, sales, and business operation experience.
Larson has a history of building and managing successful ventures. Managing large sales teams for various
technology firms, Larson was the lead in successfully putting together strategic multimillion-dollar contracts
between some of North America’s largest technology companies including Bell, HP/Compaq, IBM, and Cisco.
As a mortgage broker and owner of Compass Mortgage Group, Larson’s built a successful brokerage with
offices and agents in Alberta and British Columbia, specializing in private lending.

Dean
Larson

Larson was a key part of the sales management team for Alta West Capital from 2009 to 2014, leading
business development in British Columbia. Larson has been an active board member for many business
organizations and charities, bringing a wealth of knowledge and experience to Northern Alliance Financial.

Chief Operations
Officer

With 42 years in the real estate sector, Cliff Shillington brings a vast understanding of the industry to
Northern Alliance Financial.

Cliff
Shillington
Director

In 1986, Shillington purchased RE/MAX Saskatoon where he turned a struggling franchise of 13
associates into a top performer with 62 associates within two years, taking the largest market share in the
city. In 1990 Shillington joined RE/MAX Western Canada after selling his office to take on a corporate role
where he became the Senior Vice President and Regional Director until he was transferred to the RE/MAX
International Head Office in Denver, Colorado to become Vice President of International Global Operations.
In this role, Cliff was responsible for all international expansion, supervision and services to all countries
outside of the United States.
Shillington currently operates the top RE/MAX franchise in British Columbia in Kelowna and is recognized as
an industry leader and innovator being recently awarded Broker Owner of the Year by RE/MAX
International.
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Opportunity
Diversify your portfolio by investing in Northern Alliance Trust.
Private lending, regardless of whether it involves mortgages, equipment leasing or short term loans, is an industry that is
established and needed in Canada. Banks are required to have rigid lending practices in order to minimize default and obtain
insurance financing from CMHC. This rigidity causes an opportunity in the private lending sector.
The private lending industry is less price sensitive than the institutional lending industry. When individuals or companies are
declined because they don’t qualify for a loan, they become less concerned about the cost and more concerned about getting
the loan done.

Mortgage Lending Sector
The mortgage industry is a growing market. Housing prices continue to creep upward in most of Canada and the country’s
population is growing.
Banks and institutional lenders have very rigid guidelines when dealing with borrowers. Especially in the wake of Canada’s
tighter mortgage lending rules, many applicants fall out of the bank’s parameters due to credit, income, property, and other
factors. These clients often need to find a source of alternative lending for their mortgage. That’s where private mortgage
lending comes in.
Private mortgage lenders have flexible lending parameters, providing more options for borrows that don’t fit the mold of banks
and institutional lenders. Because private and second mortgages carry a perceived higher level of risk, lenders charge higher
interest rates accordingly.

Mortgage lending guidelines

•
•
•

First and second mortgages, LTV’s up to 85%
All mortgages secured by real property

•
•

Average terms are 12 months
Lending in British Columbia and Alberta

Typical interest rates:
- first mortgages: 7-9% interest
- second mortgages: 9-18% interest
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Equipment Leasing Sector
Commercial leasing clients retain their operating capital by transferring ownership of key equipment to the leasing company
and make regular lease payments to use the equipment.
There is a very clear opportunity in the “Near Prime” leasing market for Northern Alliance Financial. The company intends to
arrange financing through the Quasi Mutual Fund Trust for borrowers for the purchase of equipment, typically industrial and
commercial vehicles and equipment. Equipment Lease clients will be similar to Mortgage clients as they fall out of the
institutional lender’s parameters because of failing to meet one or more of the Five C’s of credit. Northern Alliance Financial will
purchase the vehicle or other equipment for the borrower and then lease it to the borrower at set interest rates.

Equipment leasing guidelines

•
•

Targeted lease terms: 60 months
Equipment considered will:
- have a value ranging from $5,000 - $200,000,
- bear a serial number,
- generate income for the business,
- be liquid.

•
•

Interest rates: 12-16%
Repossession will occur with 60 days and the unit
will be liquidated immediately in case of nonpayment.

Short Term Loan Sector
Northern Alliance Financial will arrange investments by the Quasi Mutual Fund Trust in Short Term Loans that will primarily
consist of commission advance loans and short term business loans.
The concept behind a commission advance business is simple. Once a real estate purchase is executed with conditions lifted,
almost all of these purchases are completed. Contracts are in place and commitments are established, reducing the possibility
that the agreement will fail. The lender will make a loan to the agent as an advance on the expected commission payable to
the agent. Agent commission advance has been active for many years, but in the past few years more have become
established and user friendly.
Other Short Term Loan opportunities Northern Alliance Financial will pursue is small business loans. These loans will be
offered in cases where the business may have security, receivables, or consistent enough sales numbers to generate
predictable cash flow to ensure repayment of the loans.

Commission advance guidelines

•
•

Typical loan amount: $5,000-$15,000
Interest rates: 25-30%

•
•

Targeted terms: 1-3 months

•
•

Targeted terms: 1 year

Secured through assignment of commissions
owing on a firm real estate purchase contract

Commission advance guidelines

•
•

Typical loan amount: $10,000-$100,000
Interest rates: 25-42%

Secured through assignment of revenue
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Structure
Northern Alliance Trust is a Quasi Mutual Fund Trust that uses the pooled funds of Unitholders
to invest in mortgages, commercial leases and short term loans. Northern Alliance Financial
will manage the investments of the Quasi Mutual Fund Trust, assessing and managing loan
investment opportunities.

Unitholders

Northern
Alliance
Financial
Corporation
(Fund Manager)

Northern
Alliance
Trust
(Quasi Mutual Fund
Trust)
100%

*simplified diagram
(see Offering Memorandum for details)

Mortgages
Leases
Short term loans

Credit Committee
The Credit Committee will review all loan Investments to be made by Northern Alliance Trust. The committee will meet
regularly to review new investment opportunities for the Quasi Mutual Fund Trust and review the existing portfolio. The committee
will determine whether the opportunity is suitable for the Quasi Mutual Fund Trust, maintaining a diversified, fully-invested
portfolio for the Quasi Mutual Fund Trust. Each investment must be approved by at least two members of the Credit Committee.
The members of the Credit Committee are David McKitrick (President and CEO, Northern Alliance Financial), Dean Larson (COO,
Northern Alliance Financial) Cliff Shillington (Director, Northern Alliance Financial) and Hong Guo (Director, Northern Alliance
Financial).

Mortgage administration
Northern Alliance Financial has created a strategic alliance with Calvert Home Mortgage Investment Corporation to administer
the mortgage portfolio. Calvert has operated since 1982 and financed over 5,280 properties in Alberta and underwritten more
than $500 million in mortgages.
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Connect
Questions? Let us show you what Northern Alliance Trust can do for your investment
portfolio.

Name:
Phone:
Email:
Mailing address:

Contact us
West Kelowna
101-2205 Louie Dr.
West Kelowna, BC
V4T 3C3

Toll Free: 1-866-777-9567
Email: info@nafinancial.ca
Web: nafinancial.ca
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